
NEIGHBORHOOD 
RETAIL IN 

SAINT PAUL
An Introduction to 
Understanding the 

Ground Rules
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• The opinions expressed in this 
presentation and on the 
following slides are solely those 
of the presenter and not 
necessarily those of MSCA.  
MSCA does not guarantee the 
accuracy or reliability of the 
information presented herein.

• Remember, it was once said, 
“The problem with quotes on the 
Internet and PowerPoint 
presentations is that it is hard to 
verify their authenticity.”                                      
Abraham Lincoln, 16th President 
of the United States.
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MUST KNOW 
THE

GROUND RULES, …

…OR YOU CAN 
GET KICKED OUT 
OF THE GAME
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A PROGRESSIVE 
CITY 
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• 95 precincts.
• All precincts voted for Biden in 2020 vs 

Trump.
• Bernie Sanders won 70 in the  presidential 

primary.
• 100 % DFL for School Board; City Council; 

State Legislators and Mayor



From Visit Saint Paul website



• Saint Paul has 17 
District Councils 
and the Capitol 
Area 
Architectural & 
Planning Board

• They are non-
profit agencies 
that provide 
residents an 
opportunity to 
become involved 
in City Planning



COMMUNITY STRATEGY

PASSIONATE

“SECRET HANDSHAKES?”

Community Engagement is crucial!
City is driven by community activism
Must not be an afterthought!

Important to know the groups involved
Understand that the timeframe may be longer
“Under the radar” groups

Are the rumors true?
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YES!
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PLANNED VS. ORGANIC GROWTH
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“ WE’RE FROM THE GOVERNMENT AND WE’RE HERE TO HELP YOU.”   

Highland Bridge
• Private transaction

• Many years of neighborhood planning

• TIF for infrastructure and affordable housing

Hillcrest/The Heights
• SPPA & City cooperation

• On market for +/- 18 months

• Bond proceeds used for acquisition

“ Superblock”  (Allianz Field)
• 25 acres

• No TIF

• Little, if any. activity

Grand Avenue
• Affluent neighborhood

• Historic and charming

• Showing some signs of wear



www.kruegerrea.com

Population over 300,000 

Density strong in many areas

Walkable

Attractions

Vibrant & robust neighborhoods

Legacy restaurants

Locally-owned businesses
RETAIL STRENGTHS
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Neighborhoods not the same

Sales tax initiatives

Approvals can lag

Unpredictable, at times

City Council election

Residential Rent Control

Changing demographics & poverty
RETAIL WEAKNESS
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Taken from:



+49 221 / 17730650

yourmail@gmail.com

Your location here

www.yourwebsite.com

Contact Us

In conclusion…

…balance is key.



+49 221 / 17730650

yourmail@gmail.com

Your location here

www.yourwebsite.com

Contact Us
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Finally…

• Saint Paul loves its sports
• I just liked these pictures 
• No other reason 
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