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2023 AREA MEMBERSHIP MEETINGS ANNOUNCED
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FIRST UP: March 23 @ The Woodlands, Lockport, NY * THANKS TO OUR LOCKPORT SPONSORS!
On the Agenda: I
e 2022 Legislative Summary

. | |
e 2023 Legislative Outlook ; — m
|

e Title Surrender
FirstCredit

¢ DHCR Manufactured Home Replacement Program
CORPORATION OF NEW YORK, INC.

¢ NYS Manufactured Home Certification Program Updates
e State and National News

e Local Concerns and Questions I
Next up: I
Apr 5: Hilton Garden Inn Pittsford/Rochester I

Apr 26: The Desmond, Albany PRE

May 10: Embassy Suites, Syracuse .
May 17: Glenwood Community Center, Riverhead | Western NY MH Service
Jun 14: Homewood Suites, New Windsor/Newburgh .

Want to SPONSOR an upcoming meeting?
Contact Kathy@nyhousing.org

or call 1-800-721-HOME

Thank you to The Woodlands and
Manager Jennifer Whittington for
hosting this Lockport meeting!

EXCLUSIVE

WHAT TOPICS WOULD YOU LIKE TO HAVE COVERED?

LET US KNOW!
2023 AREA MEETINGS
will be FREE for all Call: 800-721-HOME
NYHA Members! Email: bob@nyhousing.org or kathy@nyhousing.org

Housing Now serves as a medium of exchange of ideas and information on the factory-built housing industry to our members. No responsibility is assumed by
the publisher for its accuracy or completeness. The views expressed and the data presented by contributors and advertisers are not to be construed as having
the endorsement of the New York Housing Association, unless specifically stated.




Dream

the american dream

» Highest Price Paid for Your MHC
« Smooth, Quick Closing

* Free Property Evaluation

* 100% Confidential

Brokers Protected Joshua Mermell
Senior VP of Acquisitions

Email jmermell@rhp.com
Cell 248.508.7637
Office/Direct 248.638.3312
31200 Northwestern Hwy.
Farmington Hills, MI 48334
rhp.com

@ PROPERTIES | americd’s home®




FROM THE NYHA PRESIDENT

BETTER THAN IT NEEDS TO BE

Whether it’s in our professional or personal life, it is important that we are
constantly evaluating how we are doing and keeping track of the progress we are
making. If you don’t already, | strongly encourage each of you to make it a habit to
look back briefly at not only where you have been, but more importantly, to spend
more time looking forward to where you are going. Try to focus on the things that
are most important to you and what will have the greatest impact on

o accomplishing what you desire most.
JOE BUSHEY No matter what it is you are doing, try not to succumb to the “good enough”
thinking that prevents a lot of people and organizations from maximizing what they

achieve. Instead of accepting that something is “good enough,” push yourself to make it better than it has to
be. Always be thinking of how to make it better by planning for your success, and you will be surprised at how
much you can accomplish.

| hope 2023 is off to a great start for all of our members. If you have not already, | urge you to schedule
time to attend one of the upcoming Area Membership Meetings that NYHA will be holding. Bob Capenos and
Kathy Pratt have been preparing for extremely informative sessions and | am confident you will not be
disappointed that you attended. Your input as a member of NYHA on what we need to do to be better is
always encouraged and appreciated!

NYHA: MANY MEMBERS, ONE STRONG VOICE!

STATISTICAL SURVEYS, INC.

You have seen our figures quoted by manufacturers. Now you can have a report on your sales territory.
Monthly cost is $19.00 per report. To order, complete the form below:

Company
Address:
: City

: Counties Desired: 1

4

: On a monthly basis you will receive:

: o« Top 30 manufacturers statewide

: o Top 30 cities statewide

: o A five-county report that lists sales by county, by brand and by type

Send to: Cheri Curtis, Statistical Surveys, Inc.
PO Box 88004, Grand Rapids, MI 49518-0004 Phone: 616-281-9898 Fax: 616-281-1876




2023 ADVERTISING
OPPORTUNITIES AVAILABLE!

Print Advertising*

Housing Now Newsletter Full Page AD (7.5"x10") - Price: $500/yr

Housing Now Newsletter Half Page AD (7.5" x4 7/8" or 3 5/8" x 10") - Price: $250/yr
Housing Now Newsletter Quarter Page AD (7.5" x 2 3/8" or 3 3/8" x 4 7/8”) - Price: $150/yr
Housing Now Newsletter Business Card Sized AD (3.5" x 2" or 2" x 3.5") - Price: $100/yr

Newsletter ads should be submitted in .jpeg or .gif format. You can use the same ad for all 12 months, or can
switch monthly. Ads are due by the 5™ of each month.

*Newsletter advertisers can submit one article about your company for one Housing Now issue per year.

{HIEIRIE {HIEIRIE {HIEIRIE

Website- www.nyhousing.org

We are continuing our marketing efforts to drive more and more traffic to our new website. The continued
development of our comprehensive website offers more value to our members. One of those benefits is the
ability to send leads to member websites, and that effort is continuing to gain momentum. By purchasing a
web banner ad on our website, www.NYHousing.org makes it SUPER EASY for potential customers to contact
youl!

Advertising opportunities for our website are listed below for your consideration:

Website Advertising

Website Banner Ad - Monthly Subscription Member Price: $50/mo
Website Banner Ad - Quarterly Subscription Member Price: $125
Website Banner Ad - Yearly Subscription Member Price: $500/yr

Website banner ads should be no smaller than 300 x 300 px and should be submitted in .jpeg or .gif format.

Questions?? Call NYHA at 800-721-HOME or email Kathy@nyhousing.org

Payment — you can now pay for advertising with a credit card directly from our website, or an invoice can be
generated for payment by check/money order. More info for advertising and to pay with a credit card can be
found here: https://www.nyhousing.org/advertising

Page 4




MEMBER SPOTLIGHT: JOHN COPELETTI, TITAN HOMES

How long has your company
been in business? Champion
] was started in 1953 in Dryden
¥ £ Michigan, so 70 years. | have
L lbeen a part of the
_ Manufactured Housing
Industry since 1986. | started
working for a retailer. My
career with Titan Homes began in 1993.

When did you become a member of NYHA? Titan
has been a member for as long as | can remember.

What is the most memorable event hosted by
NYHA that you have attended? My personal most
memorable occasion was when | received the Hall of
Fame award. | was overwhelmed that my peers
thought so much of me for my contributions and
work in the industry.

What has surprised you most about working in this
industry? The work ethic of everyone. Starting with
the manufacturers, suppliers, finance institutions
and, most of all, the retailers.

What do you find most challenging about this
industry? The roller coaster of the business cycle,
just when you start clicking on all cylinders the
downturn starts.

What'’s the best/worst thing to happen since you
started working in this industry? | will start with
the worst thing. The morning of January 26, 1999.
Our factory burned to the ground. As the Sales
Manager, that was not a good start to my morning.

The best thing is that this became my career,
what started out as a way to make a few bucks
turned into a lifetime.

What do you wish other people knew about this
association? That the association is for everyone,
not just one segment such as communities. The
work that the board and especially Bob and Kathy
do behind the scenes many times goes unnoticed.
Sometimes the only connection the members make
with the association is when they have an issue.

Tell us about some of the people you’ve met while
working in the industry? There have been many

including Jack Hewitt, Jim Dunn and all of the
retailers. Everyone that | have encountered all have
that entrepreneurial spirit, and they never give up.

Tell us about someone who has influenced your
decision to stay in this industry: My first boss at
Titan, Jack Hewitt. Jack broke it down to the basics:
always treat people with respect and do the right
thing. | have always tried to follow his mantra
throughout my career.

What might someone be surprised to know about
you? This is a good one. | would own a boat
except | do not know how to back up a trailer. | am
deathly afraid of snakes.

What is one positive thing would you tell someone
who is thinking about getting in to this industry?
That this is an evolving industry. The opportunities
are vast in all aspects of our business.

What do you think will change about this industry
over the next five years? The publics’ perception
that we are an alternative to stick-built housing.
Also, energy codes that the federal government
and states are enacting.

What'’s it like to be a volunteer on this Board of
Directors? Over the years, the board has taken a
more dynamic pro-active approach. All of the board
members are involved in day-to-day activities or sit
on committees. It is rewarding to help progress our
industry at the state level.

As a long time businessperson in the MH industry,
what sorts of trends do you see? The internet is a
huge part of our industry; people use it before they
buy anything. Someday people will buy their dream
home on the internet.

What do you do when you aren’t working and/or
volunteering? | spend a lot of time on my property
clearing trails, working on our garden, this year we
planted over 1,100 garlic. In the spring, we will
plant our vegetables for the farm stand. |
reluctantly help my wife with her antique business.

What is the most important reason to belong to
NYHA? You have a voice and you can help shape
our industry. Plus, we have fun!




DISCOVER THE ALL-NEW

ASCEND*-

LINE OF HOMES

YOUR
LIFES JgfSifiE
BUILT BETTER

CONTACT:
Ron Maijor, Sales Manager

(800) 937-3911 ext.1611

8 LTI LT

TITAN'
. HOMBs

www.titanhomesny.com

© 2022 Champion Home Builders, Inc. All Rights Reserved




REDMAN l:i HOMES.

www.redmanhomesofpa.com

1-800-/33-6267

WEOFFER A FULL SUITE OF LENDING PROGRAMS
FOR CONSUMERS & BUSINESSES NATIONWIDE.

RETAIL PROGRAMS: s RN
» Consumer lending programs for applicants of all credit scores MORTGAGE
» Specialty loan programs {park model, non-owner occupied home loans, land-in-lieu, plus more!) CORPORATION
» Competitive and flexible rates and terms

INVENTORY FINANCE:
» Competitive rates tailored to your specific floor planning needs
» No “due-in-full” date... EVER!
» No curtailments for 12 months

RETAIL & INVENTORY CON

866.709.6989 | sales@21;{mor 202‘
COMMUNITY PROGRAMS: e —

» CASH Program: New inventory at no up-front cost to you. Used and rental options available. LENDING THAT m You.
» Affordable consumer financing with 12-23 year terms is available for all credit scores.

» Financing available for rental homes in your community with a 10-15 year term. LET Us HELP Y[]U
aEE
844.343.9383 | prospect@2istmortgage.com
This document is for information purposes only and we reserve the right to change any part of this policy without notice. U S T 0 D A N l
This document is not for consumer use, This is not an advertisement to extend consumer credit as defined by L]

Regulation Z. NMLS #2280




SURVEY SAYS: YOUNGER ADULTS SEE MANUFACTURED HOUSING

AS GOOD INVESTMENT POTENTIAL

By Ben Nelms Posted January 23, 2023 in Manufactured Home News,
Manufactured Home Tips, Manufactured Housing News

The majority of Gen Z adults and millennials are
interested in housing options such as “mobile
homes” and manufactured homes.

As part of its Housing Supply Action Plan, the
Biden Administration earlier this year announced
programs aimed at making the financing and
development of manufactured homes easier. A
recent Morning Consult survey finds that about half
of Americans see alternative housing, such as
“mobile homes,” as a good investment, with
younger generations more likely to be interested in
these types of homes.

Editor's Note: The questions posed by the
following  survey inquiries often conflate
manufactured homes and “mobile homes,” which
are not one in the same. There have been zero
“mobile homes” produced since the implementation
of the HUD Code in 1976. The results of the survey
most likely would have garnered higher positive
results if those surveyed were responding singularly
to manufactured homes.

It is also interesting to note that in a
Manufactured Housing Institute survey of
manufactured home owners that 65% refer to their
dwelling as a “mobile home.”

Nevertheless, the following questions and inquiry
results are positive reactions to America’s high
quality affordable manufactured housing:

Roughly Half the Public Views Manufactured
Housing as a Good Investment Respondents were
asked if they believe that buying a mobile home,
backyard flat, or other manufactured housing unit
is generally a good long-term investment.

Don't
Know or
No Opin-

ion
All Adults 49% 16% 35%
GenZ 60% 15% 25%
Millenials 61% 12% 27%
Gen X 45% 20% 35%
Baby Boomers 38% 16% 45%

Agree Disagree

Perceptions about the quality of life in mobile
home parks may still drive opinions of
manufactured housing, as 45% of those surveyed
said these homes are not a good long-term
investment.

About 3 in 5 Genz, Millennial Adults Are Interested
in Buying Manufactured Housing Respondents
were asked how interested they would be in
purchasing a mobile home, backyard flat, or other
manufactured housing in the future.

The following are the Gen Z and Millenial survey
responses:

Very interested Somewhat interested
GenZ 18% 45%
Millennials  28% 61%

Other revelations from the Morning Consult survey
are:

non-white
higher

potential
interest in

Younger generations,
homeowners show a
manufactured homes:

e When it comes to considering the purchase of
a mobile home, backyard flat, or other
manufactured housing unit, boomers are least taken
with the idea, with 10% saying they are very
interested and 19% saying they are somewhat
interested.

e Hispanic (25%) and Black adults (19%) are the
racial groups most likely to say they are “very
interested” in purchasing a backyard flat or
manufactured housing, followed by white adults
(17%) and other races/ethnicities (16%).

e From a regional perspective, Americans in the
west (21%) and South (18%) are most likely to be
“very interested” in these types of housing, ahead
of those in the Midwest (15%) and Northeast (13%).




Real Estate Agents Matter!
Sell your park today with our trusted team.

We want to earn your business!

JERRY CURRE LUCIEN P. CURRE
PRESIDENT VICE PRESIDENT
LICENSED REAL ESTATE CERTIFIED REAL ESTATE

BROKER GENERAL APPRAISER

No listing required!
All deals confidential!

Long list of Qualified Buyers! TIMOTHY GOLAN DANIEL S. SHELDON

LICENSED REAL ESTATE LICENSED REAL ESTATE
SALESPERSON SALESPERSON

Over 55 years of experience!
FREE valuation of your park! No obligation!
As Interest rates increase, park values decrease.
Let’s work together!
Call your trusted adviser today:
585-224-0100 x 202

FOR MORE INFORMATION, VISIT WWW.ROCHCOMREALESTATE.COM
OR EMAIL JERRY CURRE AT J ERRY@ROCHCOMREALESTATE.COM




Feb 24
Mar 23
Mar 23
Mar 24
Apr 5
Apr5
Apr5
Apr 6
Apr 25
Apr 26

Apr 26

2023 COMING EVENTS

(Tentative — dates & times subject to change)

CE Course

Area Meeting

CE Course

21B & Mechanics
Area Meeting
Networking Lunch
CE Course

21B & Mechanics
Board Meeting
Area Meeting

CE Course

Cassone Leasing, Ronkonkoma
Buffalo- The Woodlands
Buffalo - The Woodlands
Buffalo- The Woodlands
Rochester — Hilton Garden
Hilton Garden Inn

Rochester — Hilton Garden
Rochester — Hilton Garden
NYHA Office

Albany - The Desmond

Albany - The Desmond

10am - 1pm
9am —12pm
lpm—4pm
9am —4pm
9am —12pm
12pm-1pm
lpm—4pm
9am —4pm
10am —-2pm
9am—12pm

lpm—4pm

April 27 21B & Mechanics

Albany - The Desmond

ﬁ

FirstCredit

CORPORATION OF NEW YORK, INC

> MH Lending
You Can Trust
Since 1985

Manufactured Home
Lending in Land Lease
Communities

518-725-5000

Info@firstcreditcorp.com

www.firstcreditcorp.com

First Credit Corporation of New York, Inc. NMLS Entity ID 3228

9am —4pm

SOLID COVERAGE
FROM FOUNDATION TO RAFTERS

Written Insured Warranties for
Manufactured Homes

« Limits liability & risk.

« Excellent sales & marketing
tool to attract more buyers.

« MHWC's strong insurance
backing protects your
bottom line.

« Assistance & support
with customer disputes,
including free mediation.

« Peace-of-mind protection.

7‘ 800.247.1812 Ext. 2188
| ] sales@mhwconline.com
[ | ] ®

www.mhwconline.com
NEW HOME WARRANTIES




ultimate
kitchen

o

ATLANTIC

HOMES

www.atlantichomespa.com

MHD Empire Service Corp.

YOUR 1" CHOICE IN MANUFACTURED HOME LOANS

J=
» Low rate financing MHD

re Service Corp.

> Best service available

» Quick credit decisions

» Purchases and refinances

»In communities or on private land
»New and pre-owned

» Secure online application

Call us today at
866-870-2612

www.mhdempire.com
Company NMLS #51371

Do your employees
receive emails from

NYHA?

Visit our website at:
www.nyhousing.org/
create-account
to sign them up as a
staff member of
your company so
they don’t miss
important & timely
information!




ATTORNEY RECOMMENDATIONS

The NYHA office gets many requests from members throughout New York looking for names of
Attorney’s with knowledge and experience on Manufactured Housing issues. Sometimes our
Attorney members are too far away or are too busy to take on new clients.

If you have an Attorney to recommend, suggest they contact the Association office via phone (800-
721-HOME) or email (info@nyhousing.org) to be added to our list.

The current list can be found at: https://www.nyhousing.org/news/attorney-recommendations

OIL TANK CLEANUP & REPLACEMENT PLAN

= g | = B 3
5 s ol ) 7 . s

NEW YORK

HOUSING

ASSOCIATION; INC.
NEED ASSISTANCE?

; ; — S\
g -
ol -

ProGuard offers manufactured housing oil heat customers Contact us at:
protection for aboveground oil storage tanks and lines.

Should an accidental oil release occur, you can feel 634 Watervliet Shaker Rd.
completely ensured that any problems will be handled quickly Latham, NY 12110

and professionally. Phone: 518-867-3242

Benefits Include: Fax: 518-867-3242
v Up to $50,000 per loss for cleanup costs resulting from E-mail:
an accidental oil release bob@nyhousing.org
kathy@nyhousing.org
Website:
www.nyhousing.org

v Up to $50,000 annual park blanket limit for third party
cleanup costs (off-site & groundwater)!

v Up to $1,500 to repair or replace the tank!
v Pro-Active Tank Replacement
¥ Annual inspection of each oil tank in the community!

Contact us to enroll your community TODAY!

888-354-0677
www.PowderhornAgency.com




Real Homes.
Really Affordable.

UMH Properties, Inc.
is a real estate investment trust that owns and operates 7
manufactured home communities in the state of New
York. It is our mission to provide the best quality
affordable housing esidents of all ages.

' Find a Community Near You!
Brookview Village Kinnebrook Estates

Greenfield Center, NY Monticello, NY
518-893-2989 845-794-6066

Collingwood Waterfalls Village
Horseheads, NY Hamburg, NY
607-739-4623 716-648-3789

D&R Village Woodland Manor
Clifton Park, NY West Monroe, NY
518-383-9977 315-676-2016

Youngstown Estates
Youngstown, NY
716-648-3789

UMH

PROPERTIES, INC

UMH Properties, Inc.
Established in 1968
3499 Route 9 North | Freehold NJ 07728
www. umh.com 800.504.0670 =
NYSE:UMH




Pleasant Valley Homes, Inc.

Modular | Manufactured | Park Models

PLEASANT VALLEY
— HOMES ——

DE 5N FOR LIFE

PINE GROVE
— HOMES -

SINCE 1982

“ofL FORK

@i CREER

570.345.6500 Quality Craftsmanship in the Amish Tradition

www.pinegrovehomes.com

CONSU MII\(;UII)l
FACTORY-BU |11| HOUSING

v
NEW YORK
HOUSING

The Consumer Guide to Factory-Built Housing is a
fantastic resource to share with prospective
tenants. Buying a home is a big step! The facts and
Building Better info included in the Buying Guide help make the

%mﬁs en process more understandable.
CONSULTANTS Help your tenants make smart and well-informed

. Appraisals il » buying decisions by offering them a copy of this

. Community Visits Guide. NYHA Members can purchase the Guide

. Review standards and principles from the Association office for $1 each.

Let our experience guide you. You must make a minimum purchase of 25 Guides.
For more information visit For more info, please contact:
consultwithmhe.com or call 585-794-7545 Kathy@nyhousing.org or call 800-721-HOME




Master-Craft

Home Building Made Easy"
Attractive, Affordable,
Family Homes

Contact us to learn how
you can be a part of the
growing family of H-f -
Master-Craft Builders.  scan to visit

our website!

Mifflinburg, PA | 570-966-1053
Master-Craft, a Division of Ritz-Craft Corporation

CHECK OUT THE NYHA 2023 CALENDAR:

www.nyhousing.org/events

D EAGLE RIVERFIOMES

Y Jfie Ultimate 3Howe Vafue with
Quality, Trarability & Flexibility in
Design

21 5. Groffdale Road, PO Box 336
reola, PA 17540
P: (717)656-2381 F: (717)656-0316
Check out our website: www.eagleriverfiomes.net

We are also on Facebook and Instagram!!




COAST TO COAST.....YOUR INDUSTRY
LEADER HE&C

HayLoR, FREYER & COON

AN ALERA GROUP COMPANY

The Manufactured Housing Insurance Leader Program Highlights Through HF&C

Professional Advice Dealer Physical Damage coverage offers an all-
in-one coverage form for inventory, cargo, tools

Prompt Claim Handling and equipment, labor value, and environmental
displays.

Inventory, Cargo & Installation Coverage General Liability Rates that apply per home sold for

s . retailers, and per site for community owners.
General Liability, Automobile, Toter Coverage ) . ¥
Business Income Coverage responds to loss of

income resulting from direct damage to NON
owned homes in your community.

Property

Umbrella Enhanced Property Coverage that includes
additional amounts of coverage for monies and
Employee Theft securities, and computer equipment.

. General Liability extensions giving aggregate limits
Non-Owned Debris Removal per location, and automatic additional insured
wording.

Automobile coverage that includes hire physical

Proud Member of the NY Manufactured Housing girrlan%‘z coverage and rental reimbursement

Association Tom Normoyle Bonding capabilities to satisfy licensing or permit
800-289-1501 requirements.
tnormoyle@haylor.com

Rental Homes

{hSWl;hﬁ Vil You /alue




